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Here are some facts to help you build interest in – and sell - NetManage products and services, while establishing creditability with Microsoft’s field sales force.  Did you know:

· Microsoft has shipped NetManage product/code with their Host Integration Server  (HIS) since it was first released?



· Prior to HIS, NetManage code was shipped with their Systems Network Architecture (SNA) Server since 1994/ 1995?



· When Microsoft’s new HIS 2004 product ships with our updated code, we will be replacing the 5250 terminal emulator from another vendor with our RUMBA terminal emulation product?



· Only NetManage code will be shipped with Microsoft’s new HIS release in April, 2004?



The HIS group in Redmond, Washington, tells us NetManage is the only host connectivity vendor that has a signed agreement with Microsoft.

· Not WRQ, not Attachmate, not ClientSoft, not Seagull, Not Jacada!!



· The agreement covers not only the supply of code to Microsoft, but also joint marketing and selling initiatives.

As Peter Simkin says:  “It does no harm for us to tell customers this fact, if the need arises.  It sure does no harm for Microsoft field personnel to know that too.”

Key Takeaway:  NetManage is the only vendor of mainframe host connectivity products in this “pole” position.  Make sure everyone you meet with is aware of these facts and use it to your advantage.

My thanks to Peter Simkin for this week’s Sales QuickTip!.
Want to see your name in lights? Shoot me an email or voicemail with your Sales QuickTip!
Have an insight, idea, question, or comment? Go to our sales discussion and collaboration web site: http://soapbox.netmanage.com and let your voice be heard.
Good Selling,
Mark Ouyang
Sr. Manager, Sales Enablement
Phone: 408-342-7116
